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After a successful debut with Fund I, Innovation Nest starts Fund II: early 
stage venture capital fund for B2B software in Europe 
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LIDER I ZESPÓŁ

I FILAR:
KIERUNEK STRATEGICZNY



JAKI MODEL ?















JAKI ‘FIT’ ?



1. Problem-Solution Fit

2. Product-Market Fit 

3. Business Model Fit

Three kinds of fit ☺

source: Three Kinds of Fit, from Value Proposition Design (Pages 48-49)

a.k.a



JAKA FIRMA ?



SaaS… Four different types of SaaS companies*

1. Funded SaaS: from early stage startups with no revenue to companies 

going public with hundreds millions dollars of ARR, 

2. Bootstrapped “scaling” SaaS companies: manage to pass the $10M 

ARR threshold without VC money

3. Bootstrapped SaaS companies: manage to reach the $300k — $10M 

ARR range without VC money.

4. Bootstrapped Micro SaaS: “1 to 3” people companies which operate in 

the $1k — $300k ARR range, without VC money.

* Source: The Rise of Non “VC compatible” SaaS Companies, by Clement Vouillon, Point Nine



THE END :)

@mkaptur


